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The visibility your sales reviews have been missing.

Sales Intelligence gives you clarity at a glance.
Most equipment dealers think their biggest problem is lead volume.
Their own sales data says otherwise, and Anvil Pro brings it into one connected view.

Y Exec Summary Invoiced Equipment Sales Activity - Weekly Quotes Stalled Quotes Inventory Mix Trade Assessments Sold Not Invoiced Salespersen Goals Fe C 38m ago

te Greate Date: Since last year A Created Date: This year Goal Type: New & Used

Percentage of Quotes Resulting in Closed Won Percentage of Trade Won Trade Assessments

(Year To Date)

Average Days from Quote Create Date to

Inventory Weighted Turn Rate
Inveice Date

Sales Turns Weighted by Category Inventory Size

Jun 2026
1.2
4+ 315% 1.1 Jun 2025
.-
H
g . -
g =t

brimcat Ui Dot

Cumismr bvvoica Amaent

o npwe N
L

Jun 2026 Jun 2026 o
19.7% 274.5 7.81%
4 35.23% 30.4% - Jun 2025 4+ 116.06% 1271« Jun 2025
i
111

Y aa

Jul 2026
55
P—"N. IIII.I ) 34 Jun 20ze

One connected view across every store: Invoiced revenue, margin, pipeline health, and SNI
exposure, defined the same way for everyone. Filter by stores, category, or salesperson.

What You’ll Get
ONE SOURCE OF TRUTH

Invoiced revenue, margin,
pipeline health, and SNI
exposure that is filterable by
new or used, category,
salesperson, or branch.

RIGHT WHERE YOU WORK

Pre-built dashboards inside of
Salesforce, so every store and
sales person sees the same
numbers.

BUILT FOR JOHN DEERE
DEALERS

Runs on your Anvil Pro

data you already have.

No migration, no extra
login, nothing to install.

The dashboards answer your weekly questions.
The Al Assistant handles the follow-ups.

There are 672 quoted items in the open pipeline that have been

in progress for more than 90 days, with a total cost of

$52,806,956.74. This reflects the current volume and value of
lang-standing open quetes in your sales pipeline.
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Quota-risk and slump
flags surface before the
month is lost, not after
the sales review.

Haw much revenue did we generate last year?

The total reveniue gonorated last year was $72,740,573.84 from
704 involced units. This reflects all units marked a5 invoiced in
hi previous fiscsl yeas,

‘Would you e to see revenue based on net revenue alter returns
or recognized revenue instead?

GETTING STARTED

Contact Tractor Zoom today to learn how other dealers
are leveraging Sales Intelligence.

TINCTOR
Z0

oV

Wit was the total revenue genersted list year by salesperscr | =
Wt was the total revenue gererated st year by equipment © | —3
Wit was the total revenue generated LSt year by new vi e =

TRACTORZOOMPRO.COM



https://www.tractorzoompro.com/book-a-demo

