
Open Quotes (Monthly)

The visibility your sales reviews have been missing.
Sales Intelligence gives you clarity at a glance.

Most equipment dealers think their biggest problem is lead volume.
Their own sales data says otherwise, and Anvil Pro brings it into one connected view.

One connected view across every store: Invoiced revenue, margin, pipeline health, and SNI
exposure, defined the same way for everyone. Filter by stores, category, or salesperson. 

The dashboards answer your weekly questions.
The AI Assistant handles the follow-ups.

A S K  A I  A S S I S T A N T

S E E  H O W  I T  W O R K S

Contact  Tractor Zoom today to learn how other dealers
are leveraging Sales Intelligence.

G E T T I N G  S T A R T E D

S A L E S  I N T E L L I G E N C E  +
A I  A S S I S T A N T

What You’ll Get

Quota-risk and slump
flags surface before the
month is lost, not after
the sales review.

CATCH MISSES EARLY

Pre-built dashboards inside of
Salesforce, so every store and
sales person sees the same
numbers.

RIGHT WHERE YOU WORK

Runs on your Anvil Pro
data you already have.
No migration, no extra
login, nothing to install.

BUILT FOR JOHN DEERE
DEALERS

Invoiced revenue, margin,
pipeline health, and SNI
exposure that is filterable by
new or used, category,
salesperson, or branch.

ONE SOURCE OF TRUTH

TRACTORZOOMPRO.COM

https://www.tractorzoompro.com/book-a-demo

